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1. OEJIb U 3AJAYA U3YUYEHUSA JUCHUIIJIMHBI (MOAYJIS)

HCJIHMI/I H3YYCHUA TUCHUIIJIMHBI ABJIAECTCH -

U3yYEHUE SI3bIKOBBIX XapaKTEPUCTUK U HALMOHAJIBHO-KYJIBTYPHOU crenupuku
JIEKCHUYECKOI0,  CEMaHTHUYECKOI0, TIPaMMAaTHYECKOro,  IPAarMaTU4ecKoro MU
JUCKYPCUBHOTO AaCHEKTOB YCTHOM/IIMCBMEHHOW peYM U JAUCKYPCUBHBIX CIIOCOOOB
BBIPQKEHUS KOHLIENITYaJbHOM U MOATEKCTOBOM MH(POPMAIMU B NHOSI3bIYHOM TEKCTE;
peann3anysi B KOHTEKCTE B Oyaylied npo(eCCUOHAIbHOW JEATENIbHOCTH 3HAHUU O
KYJIbTYPHO-CIIELIM(PHUECKON Cpelie M3y4aeMOro MHOCTPAHHOTO $3bIKa, Crenuduke
CpencTB BepOaJbHOW W HEBepOaTbHONW KOMMYHUKAITMHM, BKIIIOYAs PEUEBON ITHKET;
¢opMUpOBaHHE Yy CTYIACHTOB HAaBBIKOB MEXKYJIbTYPHOH KOMMYHUKalUd B €€
A3BIKOBOM, TPEIMETHOW W JESTeNIbHOCTHOM (opMax, NMpPUHUMAsT BO BHUMAaHUE
CTEPEOTHUIIbI MBILUICHHS U IIOBEAEHUS B KYJIbTYPE U3y4aeMOTO S3bIKA.

2. TPEBOBAHUS K PE3YJIbTATAM OCBOEHMS A CHUTIIAHBI
(MOJYJIST)

2.1 llnannpyembie pe3yabTaThbl 00y4eHHS M0 AMCHMILINHE

W3ydyenne MuCHUIUIMHBL «[Ipakmukym no Kyibmype peuegoco 00ujeHus Ha
UHOCMPAHHOM 53blKe) HAIPaBIECHO HA (POPMUPOBAHUE CIETYIOUIUX KOMIIETEHITHI:
YHHMBEPCAJIbHbIX KOMIIETEHI[HI 1 HHAUKATOPOB UX TOCTHKEHUSI:

Koa n
Kareropus Ko 1 HauMeHOBaHHe HHANKATOP A0CTHKEHHSA
. HaNMeHOBaHHe N
KOMIIeTeH Ui . KOMIIeTeH Ui
KOMIIeTEeHIHiT
VK-4.1. Beibupaer Ha rocy1apcTBEHHOM U MHOCTPAaHHOM
(-pIX) sA3bIKAX KOMMYHHUKAIUIO, IPHEMJIEMbII CTHIIb
VYK-4. Cniocoben | nemoBoro oOmieHusi, BepOadbHBIE M HeBepOalbHbIE
OCYILLECTBIIATD CpeCTBa B3aUMOJICHCTBUS C MAPTHEPAMH.
b1 (S (0):3% 70 YK-4.2. Hcnonp3yer UH(POPMALIMOHHO-
KOMMYHHUKAIMIO B | KOMMYHUKAllMOHHbIE ~ TEXHOJOTMM  IpU  IIOUCKE
CTHOM U HeoOXxonuMol  HMH(oOpMamuu B IMpoOLECCe pPEeUIeHHUs
KommyHnukanus y . A (bopman pot P
UCbMEHHON CTaHJAPTHBIX KOMMYHHKaTHBHBIX 3aja4 Ha
dbopmax Ha rOCYJapCTBEHHOM M MHOCTPAHHOM (-bIX) SI3bIKaX.

rocynapctBeHHOM n | YK-4.3.  Bener 1enoByr0  NEpenucKy,  y4MUThIBas
WHOCTPAaHHOM (bIX) | OCOOCHHOCTH CTHUJTMCTHKHU oduIMaIbLHBIX u
A3BIKE (aX). HEO(UIMATBHBIX MHUCEM, COLUOKYIbTYPHBIE PAa3JIndus B
(opmare KOpPECIOHACHIINY, a TAKXKE JIEJIOBBIE Pa3rOBOPHI

Ha rOCYJJapCTBEHHOM M MHOCTPAHHOM (bIX) SI3bIKaX.

2.2 Pe3yabTaThl 0CBOCHHMS 00pa30BaTeIbHON POrpaMMbl

B pe3ynbTaTe n3y4eHus: AUCITUTUTMHBI 00YJarONUICs JOJIKEH:

3HATh:

- COBPEMEHHYIO TEOPETUUECKYIO KOHIICTIINIO KYIbTYPhl peuH, OphOITHUIECKUE,

aKIICHTOJIOTHYECKHE, TpaMMaTHYECKUE, JIEKCHUYECKUE HOPMBI PYCCKOTO
JUTEPATyPHOTO S3bIKa;



- TPAMMAaTHUYECKYI0 CUCTEMY U JIEKCUYECKUU MUHUMYM OJHOTO U3 NHOCTPAHHBIX
A3BIKOB;

- YHUBEpPCAJbHbIE  3aKOHOMEPHOCTH  CTPYKTYpHOM  OpraHu3zaluud |
CaMOOpraHU3aIuU TEKCTA.
YMmerTh:

-MCIOJIb30BaTh FOCY/IApCTBEHHBIN U MHOCTPAHHBIN SI3bIK B MpodeccuoHaIbHON
JESITEIbHOCTH;

-JIOTHYECKHA BEPHO OPTaHU30BbIBATh YCTHYIO U MTUCbMEHHYIO PEUb.
Baanern:

- TEXHHKOW JEJIOBOM pPEUYEBOM KOMMYHUKAILMH, OIMPAsICh HA COBPEMEHHOE
COCTOSIHUE SI3bIKOBOI;

- HaBBIKaMH U3BJICUEHUSI HEOOXO0IMMOM HH(OpMAITUK U3 OPUTUHATILHOTO TEKCTa
Ha UHOCTPAHHOM $I3bIKE 10 PO EeCCHOHATLHOM TIpOoOIeMaTHKE.

3. MECTO JMCIHUIIVIMHBI MOAYJIA) B CTPYKTYPE
OBPA3OBATEJBHON ITPOT'PAMMBI

HNucnurmmna «lIpakTukyM 10 KyJabType pedeBOro OOIIEHHS Ha MHOCTPAHHOM
SI3BIKE» SIBIACTCS (haKyJIbTATUBHON JUCIUIUIMHOW IO HAMpaBJICHUIO MoArotoBku BO
43.03.03 I'ocTHHUYHOE JIEIO.

4. CTPYKTYPA U COAEP KAHUE JUCHUIIJIMHBI

4.1 Cooepocanue u memamuueckoe nNiaaHUPoOGanue OUCUUNIUHbBL
Tabmanma 1. Tematuueckuil miIaH JUCIAILINHBL

Bun xonTakTHOI
paboTsl, yac.

H
AUMEHOBaHUE Pa3JIeIOB U TEM JUCIUATUTHHEI Cent. Bcero, < sl 3lcec
(Momyst) yac. = E & © §
I~ T X T O
o Q I E g
Tema 1. Building a Relationship. Cross-cultural 4 6 2 2 - 2
understanding: eye contact. Welcoming visitors. Keeping
the conversation going.
Tema 2. Culture and Socializing. The impact of culture on| 4 10 2 4 - 4
business. Inviting, and accepting or declining. Eating out.
Tema 3. Meetings. Chairing a meeting. Establishing the 4 12 4 4 - 4

purpose of a meeting. The structure of decision making.
Delaying decisions. Ending the meeting.

Tema 4. Negotiations. Types of negotiation. Preparing for| 4 12 4 4 - 4
a negotiation. Bargaining and making concessions.
Accepting and confirming. Summarizing and looking
ahead. Types of negotiator. Dealing with conflict.
Rejecting. Ending the negotiation.

Tema 5. Presentations. Presentation techniques and 4 12 4 4 - 4
preparation. Structure of the presentation. Using visual
aids: general principles. Describing change. Holding the
audience attention. Summarizing and concluding.




Tema 6. Telephoning. Preparing to make a telephone call. 4 12 4 4 - 4
Receiving c all. Taking and leaving messages. The
secretarial barrier. Cross-cultural communication on the
telephone. Problem-solving on the telephone.

Kontpoinb 4 8 - - - -

uToro - 72 20 22 - 22

4.2 Conep:xaHue IUCHUIINHBI (MOTYJIs1)

Tema 1. Building a Relationship. Cross-cultural understanding: eye contact.
Welcoming visitors. Keeping the conversation going.

Tema 2. Culture and Socializing. The impact of culture on business. Inviting,
and accepting or declining. Eating out.

Tema 3. Meetings. Chairing a meeting. Establishing the purpose of a meeting.
The structure of decision making. Delaying decisions. Ending the meeting.

Tema 4. Negotiations. Types of negotiation. Preparing for a negotiation.
Bargaining and making concessions. Accepting and confirming. Summarizing and
looking ahead. Types of negotiator. Dealing with conflict. Rejecting. Ending the
negotiation.

Tema 5. Presentations. Presentation techniques and preparation. Structure of the
presentation. Using visual aids: general principles. Describing change. Holding the
audience attention. Summarizing and concluding.

Tema 6. Telephoning. Preparing to make a telephone call. Receiving c all.
Taking and leaving messages. The secretarial barrier. Cross-cultural communication
on the telephone. Problem-solving on the telephone.

5. OBPA3OBATEJIBHBIE TEXHOJIOI'MU

JIist u3ydeHusi MUCUUILTMHBI MCTOJB3YIOTCS pa3iMuHble 00pa3oBaTeNbHBIC
TEXHOJIOTHH.

TexHnonoruu npoBe/ieHUs 3aHATHH B (OpMe TUATOTOBOTO OOIIECHHS, KOTOPhIE
nepeBOAsIT 00pa30BaTEIbHBIM MPOIECC B MIOCKOCTh aKTUBHOTO B3aWMOJCHCTBUS
oOyyvarorerocss u nenarora. OOydaromuiicss 3aHMMAaeT aKTUBHYIO TMO3UIMIO U
npectaeT OBITh MPOCTO CIyHIaTelieM CEMUHAPOB WM JEeKIud. TexHonoruu
MIPE/ICTABIICHBI: TPYIIIOBBIMU JAUCKYCCUSMU, KOHCTPYKTUBHBIH COBMECTHBIN TOWICK
pelieHusi TpoOIeMbl, TPEHUHT (MUKPOOOYUYEHHUE U JIp.), POJIEBbIE UTPHI (JIETOBBIE,
OpraHU3aANMOHHO-IESITEILHOCTHRIC, THHOBAIIMOHHBIE, KOMMYHHKATHUBHBIE U JIP.).

1. Jlns opraHuzanuu mpoiiecca OOy4eHHUsI U CaMOCTOSITEIbHON palOoThI
UCITIOJIB3YFOTCS WH()OPMAITMOHHO-KOMMYHHUKAITMOHHBIC 00pa3oBaTeNbHbIC
TEXHOJIOTHH, TPEJICTABIICHHBIE B BUJE IMEIAarOTHYECKUX MPOTPAMMHBIX CPEACTB U
ANEKTPOHHON WH(GOpMaMOHHO-00pa3oBarenbHoil cpeasl (DUOC). TexHomorun
pacUIMpsIIOT BO3MOKHOCTH ~ 00pa3oBaTelIbHOM  Cpelbl, Kak pa3HOOOpa3HbIMU
IPOrpaMMHBIMH CPEICTBAMH, TaK U METOJIaMH Pa3BUTUS KPEATUBHOCTH 00y4YaeMBbIX.
K 4ucny Takux nmporpaMMHBIX CPEICTB OTHOCATCS MOJICIMPYIOUIUME MPOrpaMMBbI,
MOMCKOBBIE, UHTEIUIEKTYaIbHbIe 00yYaroIie, SKCIEPTHBIE CUCTEMBI, IPOrPaMMBbI JIJIs
IIPOBEICHUS IETTOBBIX UTP.




2. UrpoBbie TEXHOIOTUN OCHOBaHbI Ha TEOPUU aKTUBHOTO OOYy4YEHUS, IS
KOTOPBIX XapaKTEPHO MPUMEHEHUE UMUTAIMOHHBIX 1 HEUMUTALIMOHHBIX TEXHOJIOT M.
Hcnonb3yercst [uisi MPOBENCHUS MNPAKTUUYECKUX, CEMUHAPCKUX M J1a00paTOpHBIX
3aHATHH.

3. [Ipn peanuzauuu 00pa3oBaTENbHOW NPOrpaMMbl € TPUMEHEHUEM
JUCTAaHIIMOHHBIX 00Pa30BaTEIbHBIX TEXHOJIOTUN U ANEKTPOHHOIO 00YUYEHUSI:

- COCTaB BHJIOB KOHTAaKTHOM pabOTHl MO IUCUUILIMHE (MOAYJIO), MpHU
HEOOXOJMMOCTH, MOXET ObITh OTKOPPEKTHPOBAH B HAINPAaBICHUU CHIKEHUS JOJU
3aHATUHI JEKIMOHHOTO THUIIA U COOTBETCTBYIOIIETO YBEIUYECHUS JOJIM KOHCYJIbTalUN
(TpYMITOBBIX WJIM WHIUBUYAIbHBIX ) WM UHBIX BUJIOB KOHTAKTHOW PabOTHI;

- WH()OPMAITMOHHONW OCHOBOW TPOBENCHHS YYCOHBIX 3aHSATHUN, a TaKXKe
OpraHMU3ali CaMOCTOSTENIbHON paboThl 00yYarOUMXCs MO JAUCUUIUIMHE (MOIYJIIO)
SBJISIFOTCS IPEICTABIICHHBIE B 3JIEKTPOHHOM BHJIE METOINYECKHE, OLICHOYHBIE U UHBIE
MaTepuaibl, pa3MENIEHHbIE B AJIEKTPOHHON WH(OPMAIIMOHHO-00pa30BaATENbHOMN
cpeae (OMOC) UuctutyTa, B 3JIEKTPOHHBIX OMOIMOTEUHBIX CUCTEMaX M OTKPBITHIX
HNutepHeT-pecypceax;

- B3aUMOJICHCTBUE OOYy4YalOIIUXCS M TEeJaroriyeckux pabOTHHUKOB
ocyuectBisiercs ¢ npumeHeHueM DMOC yHuBepcutera U Apyrux MHGOPMALIMOHHO-
KOMMYHUKAIIMOHHBIX TEXHOJIOTUH (BUACOKOH(PEPEHIICBA3D, 00JaUHbIE TEXHOJIOTHH U
CEPBUCHI, 1p.);

- COOTHOILIEHNE KOHTAKTHOM U CaMOCTOSITENIbHOM pabOThI O AUCLUILIIMHE
(MOAYJI0) MOXKET OBITh U3BMEHEHO B CTOPOHY YBEJIMYEHUS MOCJIEIHEN, B TOM YUCIE
CaMOCTOSITEJIBHOT'O U3YYEHUS TEOPETUYECKOIO MaTepuraia.

6. IMPOBEJIEHUE TPOMEXYTOUYHOMN ATTECTALIUH
OBYYAIOIIUXCHA 1TO JUCIUIIJIMHE
6.1. Quenounvie cpedcmea 01 NPOMEIHCYMOUHOU ammecmanuu
dopMa MPOMEKYTOUYHOM ATTECTALMU — 3a4€T, KOTOPBIA MPOBOJUTCS B BUJIE
TECTUPOBAHUS IO BCEMY IIPOMJICHHOMY MaTepHaly. 3a4eT MPOBOJUTCS HA 2-M Kypce
B 4-M ceMecTpe.

Bomnpocs k 3auery:
1. Be ready to discuss the question “What are the cultural issues that may affect the
relationship you need to think before receiving a visitor from a foreign country”.
2. Read and translate the article “Cross-cultural understanding”.
3. Render the article “Cross-cultural understanding”.
4. Analyze the issue “What happens when a visitor arrives with an appointment to
visit your country?’
5. Read and translate the article “The importance of culture on business”.
6. Render the article “The importance of culture on business™.
7. Construct a dialogue. A situation is a semi-formal meeting in your country.
8. Wright a reply suggesting a different arrangement which can confirm a meeting.
9. Be ready to discuss the question “What makes a good meeting?”
10. Analyze the functions of the chairperson during the meeting.



11. Establish the purpose of a meeting.

12. Use the skeleton outline to recreate the entire dialogue with a partner.

13. Analyze the issue “Types of the negotiations”.

14. Be ready to discuss the question “How to make negotiations successful?”

15. Find the article in mass media on the problem. Translate the article.

16. Render the article.

17. Read and translate the article from the Financial Times “When incompetence is
‘tantamount to fraud’”.

18. Render the article “When incompetence is ‘tantamount to fraud’”.

19. Be ready to discuss the key considerations involved in preparing a presentation.
20. Comment how visual information is being presented using different visual
supports.

21. Talk about the content of visual aids.

22. Read and translate the article ““You are lost if you lose your audience”.

23. Render the article “You are lost if you lose your audience”.

24. As a Project Manager, prepare to give a presentation to colleagues explaining the
company’s decision to build a factory in Indonesia.

25. Discuss how different styles influence the conversation.

26. Make a complete phone conversation, using the chart.

27. Read and translate the article “Telephoning across cultures”.

28. Render the article “Telephoning across cultures™.

6.2. lllkajia olleHKH B CHCTEME «32a4YTE€HO — HE 3aYTECHO»

Ne OrneHKa 3a
XapakTepucTuKa OTBETA

n/n OTBET
1 3auyTeHo JlocraTouHblif 00beM 3HAHUN B paMKaX W3YYCHUS TUCITUTLIAHBI
B otBete ncnonb3zyercs HaydHasi TEPMUHOJIOTUS.
CruidcTuueckoe ¢ JIOTHYECKOE H3JIOKEHHUE OTBEeTa Ha BOMIPOC
MPaBUIIbHOE
YmMeer nenath BIBOJIBI 0€3 CYIIECTBEHHBIX OIIMOOK
Brnaneer WHCTpyMEHTapueM HW3y4aeMOW JUCIMUIUIMHBI, YMEET €ro
WCITOJIH30BaTh B PEIICHUH CTAHIAPTHBIX (TUIIOBBIX ) 3a/1a4.
OpueHTtupyercs B OCHOBHBIX TEOPHSX, KOHUEHIUAX U HAMPABICHUAX T10
U3y4aeMOU TUCLUIUIMHE.
AKTHBEH Ha MPAKTUYECKUX (JTA0OpATOPHBIX) 3aHATHUSX, TOMYCTHMBIN
YPOBEHb KYJIbTYPBI UCTIOTHEHUS 3a/IaHUM.
2 He 3auteno He nocraTto4no nmosHbIN 00BEM 3HaHUI B paMKax U3YYCHUS TUCITUTUTMHBI

B oTBeTe HE UCTIONB3YETCS HAYyYHAsE TEPMUHOJIOTHUSL.

W3noxeHne oTBETa Ha BOIPOC C CYIIECTBEHHBIMHU CTUJIMCTUYECKUMU U
JOTMYECKUMHU OIIMOKaMH.

He ymeer nenaTh BBIBOJBI 10 pe3ysbTaTaM U3y4YE€HUS JUCLUILINHBI

Cnaboe BiajeHHEe HMHCTPYMEHTApUEM M3y4aeMOH IMCUUIUIMHBL, HE
KOMIIETEHTHOCTb B PELICHUN CTaHIAPTHBIX (THIIOBBIX) 3ajad.

He ymeer opueHTHpOBaTbCs B OCHOBHBIX TEOPHSIX, KOHLEHNLUAX U

HaITpaBJICHHUAX I10 I/IsyqaeMoﬁ JUCLHMITIIINHE.




[TaccuBHOCTh Ha NPAKTUYECKUX (TA0OPATOPHBIX) 3aHATHAX, HU3KUN
YPOBEHb KYJIBTYPBI UCIIOJTHEHUS 3a1aHUMN.
He copmupoBanbl KOMIIETEHIINH, YMEHHS U HABBIKH.

OTka3 oT OTBETA HIIU OTCYTCTBHC OTBCTA.

7. OCHOBHASA ! JONNTOJIHUTEJIBHAA YYEBHASA JIMTEPATYPA

OcHoBHas JIuTEpaTypa:

1. 3omortapesa, C. A. JleqioBOM HHOCTpaHHBIN S3bIK (AHTJIMHACKUI) : PAKTUKYM
JUIsl YKpYIHEHHBIX rpymm HarpasieHud noarotoku 51.00.00 «KynberypoBenaeHue u
COIIMOKYJIbTYpHbIE TPOoeKTh», 53.00.00 «My3bikaibHOE HCKyccTBO», 54.00.00
«306pasutenpbHoe U NpuKIaaHbe BUAbl UCKyccTBY, 43.00.00 «CepBHUC U Typu3mM»,
52.00.00 «CueHuueckue HCKyCCTBa W JUTepaTypHOoe TBOpuecTBO», 46.00.00
«HUcropus u apxeosorus», KBanupukaiys (CTeneHs) BoITycKHUKa: «maructp» / C. A.
3onorapeBa, O. B. PrumeBa. — KemepoBo : KeMepoBCkuil rocyaapCTBEHHBIM
MHCTUTYT KyIbTypbl, 2024. — 122 ¢. — ISBN 978-5-8154-0695-7. — Tekcr :
anexkTpoHHbIl // Iludposoii o6pazoBarenbhbiii pecypc IPR SMART : [caiit]. — URL:
https://www.iprbookshop.ru/148141.html

2. Kmumos, E. A. NHOCTpaHHBIN SA3BIK B TPOPECCUOHATILHON JIESITEILHOCTH.
AHrnuiickuii s3eik. OOydeHue BO BTOPOM ceMecTpe : ydeOHoe mocobue / E. A.
Kmumo, C. B. KmumoBa. — Cankr-IlerepOypr : Cankr-IlerepOyprckuit
roCyJapCTBEHHBI YHUBEPCUTET MPOMBIIUIEHHBIX TEXHOJIOTUH U 1u3aiHa, 2022, — 68
c. — ISBN 978-5-7937-2162-2. — Tekct : osnektponusii // Hudposoii
oOpaszoBaTenbHbIl  pecypc IPR SMART : [caiiT]. —  URL:
https://www.iprbookshop.ru/140122.html

JlonoiHUTEILHAA JIUTEpPaTypa:

1. XKypaBneBa, E. B. IlpakTukym 10 KyJIbType pEYEBOro OOIICHMUS:
JIMHTBOKYJIBTYPOJIOTHYECKHM acmekT : yueOHoe nmocooue / E. B. XKypapnera. — 2-¢
n3a. — MockBa : MOCKOBCKMI TMENArOrHue€CKUi TOCYAAapCTBEHHBI YHUBEPCUTET,
2024. — 232 ¢. — ISBN 978-5-4263-1041-4. — Texkct : anekTpoHHbIit // Lludposoit
00pa3oBaTeIbHBIN pecypc IPR SMART : [caiiT]. — URL.:
https://www.iprbookshop.ru/145445 .html

2. MapuunpiHa, E. C. JlenoBold MHOCTpPaHHBIA S3bIK. AHTJIMUCKUN A3BIK :
yuebHoe nocodue / E. C. Mapuunsina, 0. B. Pynenko. — Cankr-IletepOypr : CankT-
[lerepOyprckuii rocy/1apCTBEHHBI YHUBEPCHUTET MPOMBIIIJIEHHBIX TEXHOJIOTUH U
nuzaitaa, 2022. — 72 c¢. — ISBN 978-5-7937-2165-3. — TekcT : 2AeKTpOHHBIN //
[Mudposoit oOpazoBarenvHbiii  pecypc IPR SMART : [caiit]. — URL:
https://www.iprbookshop.ru/140109.html

3. @ununmos, C. U. [lpakTukymM Mo MEXKyJIbTYpHOMY OOILEHHIO: KaK HE
NonacTh B JIOBYIIKM KOMMYHHKauuu : yyeOHoe mocobue / C. M. ®ununmoB. —
HoBocubupck : HoBocubupckuii rocynapcTBeHHbIN yHuUBepeutet, 2022, — 54 ¢. —
ISBN 978-5-4437-1389-2. — TekcT : anektponHbii // LludpoBoit oOpazoBaTeabHbIN
pecypc IPR SMART : [caiiT]. — URL: https://www.iprbookshop.ru/128142.html



https://www.iprbookshop.ru/148141.html
https://www.iprbookshop.ru/140122.html
https://www.iprbookshop.ru/145445.html
https://www.iprbookshop.ru/140109.html
https://www.iprbookshop.ru/128142.html

8. NIPOI'PAMMHOE OBECIIEYHEHUE U UHTEPHET-PECYPCbI

HNuTepHer-pecypcesr:

1. HNupopmaninoHHO-IIpaBOBOM ropTai. Pexum JIOCTyIa:
http://www.garant.ru
2. Hayunas snekrponnas 6ubnuoreka. Pexxum nocrymna:
http://elibrary.ru/defaultx.asp
3. Poccuiickast HamuoHanpHass Oubinuoreka. Pexxum  nmocrtyna:

http://www.rsl.ru

9. MATEPUAJIBHO-TEXHUYECKOE OBECIHIEYEHUE JUCHUIIJINHBI

[lepeuenp MaTepUAIbHO-TEXHUYECKOTO oOecmedyeHus g peanu3aluu
00pa30BaTeNbHOTO MPOIIecca MO TUCIUILINHE:

1. VYyeOHast ayiuTopus AJisi IPOBEACHUS 3aHATHI JIEKIIMOHHOTO TUTIA.

2. VYyeOnass ayautopus [Ais TPOBEIEHUS 3aHITUH CEMHHAPCKOTO
(MpaKTUYECKOr0) THMA, MPOBEAEHUS IPYIIOBbIX U HHAUBUAYAJIbHBIX KOHCYIbTAIUH,
MPOBEJEHHUS TEKYIIETO KOHTPOJIS U IPOMEKYTOYHOM aTTECTALINH.

3. [Tomenienus A cCaMOCTOSITENIbHON PabOTHI.


http://www.garant.ru/
http://www.garant.ru/
http://elibrary.ru/defaultx.asp
http://elibrary.ru/defaultx.asp
http://www.rsl.ru/
http://www.rsl.ru/

	1. ЦЕЛЬ И ЗАДАЧИ ИЗУЧЕНИЯ ДИСЦИПЛИНЫ (МОДУЛЯ)
	2. ТРЕБОВАНИЯ К РЕЗУЛЬТАТАМ ОСВОЕНИЯ ДИСЦИПЛИНЫ (МОДУЛЯ)
	2.1 Планируемые результаты обучения по дисциплине
	2.2 Результаты освоения образовательной программы
	3. МЕСТО ДИСЦИПЛИНЫ (МОДУЛЯ) В СТРУКТУРЕ ОБРАЗОВАТЕЛЬНОЙ ПРОГРАММЫ
	4. СТРУКТУРА И СОДЕРЖАНИЕ ДИСЦИПЛИНЫ
	4.1 Содержание и тематическое планирование дисциплины
	4.2 Содержание дисциплины (модуля)

	5.  ОБРАЗОВАТЕЛЬНЫЕ ТЕХНОЛОГИИ
	7. ОСНОВНАЯ И ДОПОЛНИТЕЛЬНАЯ УЧЕБНАЯ ЛИТЕРАТУРА
	8. ПРОГРАММНОЕ ОБЕСПЕЧЕНИЕ И ИНТЕРНЕТ-РЕСУРСЫ


